
�e ASG Process for Maximizing Value

Post-Closing
    Activities

Step 7: Transaction Closes

Step 6: Closing Activities

Step 5: Buyer Evaluation & Selection

Step 4: Marketing

Step 3: Packaging

Step 2: Valuation

Step 1: Pre-Sale Planning

Maximize price
Maximize cash at closing

Maximize after-tax proceeds
Minimize litigation/other risks

Minimize burden on the client/company
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Key objectives:


